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AnHomayus. Lincposble KOMMYHUKALIMN CTAHOBATCS BaXHbIM KOMMOHEHTOM CUCTEMbI yrnpaB-
NeHns B3aMMOOTHOLLEHUAMU C KueHTamu. [pu 3TOM BMSIHWE LUPOBLIX KOMMYHUKALMA Ha
(h1HaHCOoBble NokasaTenu pUpM HEOCTAaTOMHO MCCRENoBaHO B HayyHoW nutepatype. Lenb
HacTosiLern paboThl 3aKMoYaeTCs B BbISBNEHUN pasnuinin (pMHAHCOBbIX NokasaTtenei ghupm
B 3aBUCUMOCTI OT MHTEHCMBHOCTM LiMdPOBLIX KOMMYHUKaLMiA ¢ kneHTamu. Metop,. Lindposbie
KOMMYHUKaLMW C KNMEHTamMy OLEHWBAKOTCS Yepe3 NoceLlaeMocTb (Tpaduk) MHTEpHeT-canTa
tupmbl. Beigensiotcs yeTbipe rpynnbl komnanui (Star, Traffic, Growth, Poor) B 3aBucumocty ot
pa3Mepa Tpachuka Ha Ha4aro nepuoga v ero pocta B uccregyembiit nepuog. Mposogurcs cpas-
HeHve (MHAHCOBbLIX NokasaTenei aTux rpynn upM ¢ NOMOLLBIO AUCNEPCUOHHOMO aHanmaa.
dopmupytoTcs Npocmnmn rpynn upM MO KaXXZOMY MokasaTento U CyMMapHble npodmni rpynn.
PacuyeTbl BbINOMHAOTCA B pa3pese oTpacnen akoHomukw. MNepuog nccnegosanus: 2017-2020 rr.
PesynbTartbl. MpeanoxeHa 1 anpobuposaHa METOAMKA, MO3BONSIOLLIAS OLEHUTb BAMSHME Lnd-
POBbIX KOMMYHUKALMA He TONbKO Ha OTAenbHbIe (PUHAHCOBbIE NOKA3aTeNM, HO U Ha PMHAHCO-
BOE COCTOSHME (hVPMbI B LIENOM Yepes pacyeT CyMMapHOro npoduns no rpynnam npeanpus-
TUA. YCTaHOBIEHbI 3HaUMMble Pa3nuums B (IMHAHCOBbLIX MOKasaTensx Mexay rpynnamu dupm,
CHOPMUPOBAHHBIMU MO WHTEHCMBHOCTU LMGPOBBLIX KOMMYHUKALMA C KnueHTamu. CurbHble
pasnuuus HabnogatoTcs no peHTabenbHOCTV M pasmepy npeanpusTuit. Mpn aTom rpynmbl-
nugepsl W rpynmbl-ayTcaingepsl N0 BENWNYNHE BbIPYYKA M peHTabenbHOCTH, a Takke no cym-
MapHOMY MpouIio PUHAHCOBLIX MOKasaTenei pasnuyalTcs Ans pasHbIX OTpacrei SKOHo-
MWK1. Ha OCHOBE pacyeToB NpeafioxeHbl CTpaTeriv no passuTUIo LMPOBLIX KOMMYHMKaLWK
C KNWeHTamu, No3BONSIoLLMe MEHeMKePaM yryyLWNTb (DUHAHCOBbIE NOKasaTenu UpMbl.

®duHaHcuposaHue. VccnejoBaHne BbINONHEHO Npu uHaHCOBOM noaaepxke PH® B pamkax Hay4HO-MccnesoBaTenbCKoro Npoek-
Ta PH® «Lindposoi kanutan u ero BNusHWe Ha passuThe MPEANPUATU B YCIOBUSAX CaHKUMIA 1 NaHOEMWM: OKOHOMETpUYECKOe
mozaenupoBaHuey, npoekt Ne 22-28-01795, https://rscf.ru/project/22-28-01795/.
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Abstract. Digital communications are becoming an important component of the customer
relationship management system. At the same time, the impact of digital communications on
the financial performance of firms has not been sufficiently studied in the scientific literature.
The purpose of this paper is to identify differences in the financial performance of firms de-
pending on the intensity of digital communications with customers. Method. Digital communi-
cations with customers are measured through the attendance (traffic) of the company's web-
site. We distinguish four groups of companies (Star, Traffic, Growth, Poor) depending on the
amount of traffic at the beginning of the period and its growth during the study period. Compar-
ison of the financial indicators of these groups is carried out using analysis of variance. Based
on these calculations, we determine the group profiles for each indicator and the total group
profiles. Calculations are performed in the context of economic sectors. The study period is
2017-2020. Results. This paper proposes and tests a methodology that evaluates the impact
of digital communications not only on individual financial indicators, but also on the financial
condition of the company through the calculation of the summary profile for groups of firms.
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We found significant differences in the values of financial indicators between groups of firms,
formed by the intensity of digital communications with customers. There are strong differences

Keywords
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in profitability and size of firms. At the same time, the leading and outsider groups in terms of
revenue and profitability, as well as in terms of the total profile of financial indicators, differ for
different sectors of the economy. Based on the calculations, we proposed strategies for the
development of digital communication with customers, allowing managers to improve the fi-
nancial performance of the company.
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1. BBenenue. AKTyaJlbHOCTH HACTOSIIETO
HCCIICIOBAHUS CBS3aHA C HEOOXOIMMOCTBIO U3Y-
YeHUS KIIOUEBBIX (aKTOPOB BBDKUBAHUS, PA3BH-
TS M pOCTa NPUOBIIIBHOCTU KOMIIAHUM B YCIIOBH-
AX JUIMTEIBHOI0 SKOHOMHUYECKOro Kpusuca, o0y-
CIIOBJICHHOTO HEOJIaronpusTHOW BHEIIHEH cpe-
JIOM, TOJIMTHYECKOH HECTAOMIHLHOCTBLIO U IaHJE-
mueit COVID-19. K unciry Takux (akTopoB OT-
HOCHUTCSI CUCTEMa B3aMMOOTHOIICHHUI C KJIIMEHTa-
MM, UHTCPHCT-KOMMYHUKAIMU U UMUK KOMIIa-
HUW B BUpTyasnbHOU cpene [1-3]. Brusaue uH-
TEPHET-KOMMYHHUKAIMH Ha pa3BUTHE KOMIIAHUH
CYLIECTBEHHO BO3pPOCIO B YCIOBHSX IMMaHAEMHUS
COVID-19 [4; 5]. UudpoBble KOMMYHUKAIIHUH, 110
MHEHHI0 MHOTHX VyYeHBIX [6—12], mMO3BOISIOT
6H3Hecy MOJIY4YUThb AOIOJHUTCIBHBIC NOXOIAbI U
MOBBICHTh CBOIO (PMHAHCOBYIO YCTOMYMBOCTH B
YCIIOBUSX HEOJIATONPUSTHOM MaKpO3IKOHOMHYE-
CKOH 00CTaHOBKU.

HudpoBble KOMMYHHKAIUU SBISIOTCS HO-
BBIM M NEPCHEKTUBHBIM HAIPABICHUEM PAa3BUTHUS
CHCTEMBl YINpPaBJICHHUA B3aMMOOTHOILEHUSAMHU C
kiueHtamu (CRM), koTopast ogpoOHO UCCIIeTy-
ercs B paborax [11; 13—19]. Bausaue CRM Ha
(uHaHCOBBIE MOKA3aTeNN MPENIPUSTHIA OMHUCAHO
B pabotax [20-26] 1 moapoOHO ONMKMCAHO B HAIICH
npeapIyei padore.

Lenp HacTosmien paboThl — BBISIBIICHHE Pa3-
JTUYUH B (PMHAHCOBBIX MOKA3aTEIIAX MPEIIPUITHI
B 3aBHUCHMOCTH OT HMHTCHCHBHOCTHU ]_[I/I(i)pOBBIX
KOMMYHHUKaLUi ¢ KIMeHTaMUd. MBI paccMarpuBa-
€M NpennpusiTHs, OPUCHTUPOBAHHBIE HA PO3HUY-
HBIM PBIHOK M MPEACTABISIOLINE TPU OTPACIIU: MU-
IEBYIO IMPOMBIINIICHHOCTh, PO3HUYHYIO TOPIOB-
JII0, CTPOUTENILCTBO JKMIIOH HelBrkuMmocT. Mc-
CJIEJIOBAHWE TMPOBOJUTCS B pa3pe3e 3THX Tpex
oTpaciei u mpennonaraetT (GOpMHUpPOBaHUE IPO-
¢duelt Tpynn NpeAnpUsTHA ¢ TPUMEHEHUEM KO-
HOMHKO-MaTeMaTHYECKHX METOAOB aHaIN3a.

[udpoBbie KOMMYHHUKAIIUK C KIIUSHTAMHU MBI
OLICHMBAEM II0 TIocemaeMocTt (Tpaduky) BeOcaii-
TOB KOMIIAHMH Ha Ha4ajo MEpPHOJa U POCTY MO-
CEeIIaeMOCTH 3a HccleayeMblid mepuon. Mcxons

U3 3TUX JBYX ITOKa3arenel Mbl (JOPMUPYEM UEThI-
pe rpymmsl NpeaupusiTUi, IPOBOAUM HX CpaBHE-
HHUE TI0 IIUPOKOMY CIIEKTPY OCHOBHBIX (PMHAHCO-
BBIX IIOKa3aTelnel U ompenenseM npoduiu rpymmn
o KaxaoMmy (GHUHAHCOBOMY IHokazaTento. Kom-
TUIEKCHAsl OIICHKa JOCTUTaeTcs MyTeM pacdera
CYMMapHOTO MpoQuiIs 0 BCEM aHAIH3UPYEMBIM
(bMHAHCOBBIM TOKA3ATEIISAM.

Ha ocHoBe npoBENEHHBIX pACYETOB MBI OIIpe-
nensieM 3(Q(GEKTUBHBIE CTPATETUH Pa3BUTUS LUQ-
POBBIX KOMMYHHKALIMI ¢ KIIMEHTaMH B pa3pese uc-
CJIeyeMbIX OTpacjell 3KOHOMUKHU U (GOpMyIHpyeM
PEKOMEHAAIMH TSI MEHEIDKEPOB MPEATIPUSITHH.

B pamkax Hacrtosimei paboThl TEeCTHPYIOTCS
CJIEIYIOIINE TUIIOTE3bI:

1. [ludpoBble KOMMYHHKAIUU C KIMEHTAMH
OKa3bIBAIOT BIMSHHUE HA (MHAHCOBBIC MTOKA3aTENN
OPEAnpHUsITUil (THIOTE3a TECTUPYETCS B pas3pese
BUJIOB (DMHAHCOBBIX MTOKAa3aTeNeH).

2. Bnussaue 1M@poBBIX KOMMYHHKAIUH C
KJIMEHTaM{ Ha ()MHAHCOBBIE [TOKA3aTENN MPENIpPH-
ATHHA pasIMyHO JJIsl Pa3HBIX OTPACiIeil SKOHOMUKH.

2. Metonosoruss ucciaenqoBanus. OObek-
TOM HCCJIE/IOBaHUS BBICTYMAIOT OTpaciu u Qup-
MBI, OPUEHTUPOBAHHBIE HAa PO3HUYHBIE MPOJAKU
CBOMX TOBapoOB W ycnyr. McTouHnkoM nHpopma-
1K 110 (PMHAHCOBBIM MOKAa3aTeNsIM 3TUX (GUPM SIB-
nsiercsa undopmaronsas cucrema CITAPK (http:/
www.spark-interfax.ru). JlaHHBIE O ITOCEIIAEMOCTH
(Tpaduke) BeO-caiiToB 3TUX (GUPM MOIYUYCHBI U3
cepuca SE-ranking (https://seranking.com/ru/).
Hcnonp30BaiuCh CIUIOIHBIE BBIOOPKH, B KOTO-
phle BKITIOYATIHCH NPEANPHUATHS C BBIPYUKOH 00-
nmee 50 muH py6. exerogHo 3a 2017-2020 rr.,
uMeroIe cBoil BebcallT B MlHTEepHETE U AaHHBIE
o ero tpaduke 3a 2017-2020 rr.

Br16OpKky TpeAnpusTHA MO0 HCCIETyEeMbIM
OTpacysiM COCTaBHJIH:

1. [IpennpusTisi NHUIIEBOH NPOMBIIUIEHHO-
ctu — 75 npennpusruit 3a 2017-2020 rr. mau 300
HaOJIIOICHUI;

2. KpynHble ToproBeie ceTH (MPOIYKTOBBIE
CyIlepMapKeThl U CYNepMapKeThl SJICKTPOHUKH) —
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69 npemmpusaTuit 3a 2017-2020 rr. win 276 Ha-
OJIIOICHMIA;

3. XKunuurHo-cTpouTenbHbIC KOMIIaHUU
(OKCK) — 59 mpennpusruii 3a 2017-2020 rr. nim
236 HaOIrOACHUIA.

OTMeTHM, YTO B BBIOOPKH TOMANIUA (HUPMBEI,
OpPHEHTUPOBAaHHbBIC HA PO3HUYHBIC MTPOJIAXKH CBOMX
TOBapoB u yciyr. JlaHHeie aOCOMOTHBIX (prHAH-
COBBIX TIOKa3aTeleil 3a Bce TOABI OBLIH CKOPPEK-
TUPOBAHBI HA HAKOTUICHHBIH UHIEKC WHOIISINH.

MeToarka HCCIIeI0BaHNS TPEAONAraeT 1c-
MOJIb30BaHUE JWCIIEPCHOHHOTO aHanu3a (corjac-

HO [27]) mns ONEHKW BIUSHHUS THQPPOBBEIX KOM-
MYHHKAIUY C KJIMCHTaMU Ha OCHOBHBIC (DHHAHCO-
BbIE MOKa3aTeldn (UPM B paszpe3e OTpacied 3Ko-
HoMuKH Poccnn. Meronnka moipoOHO orrcana B
HaIIeH mpeabIIyei padboTe.

3. PesynbTaThl

3.1. Ilpeonpuamusn nuuiesoit nPomvluLieH-
Hocmu. llpodumm rpynn npenmpustaii mo Qu-
HAHCOBBIM IIOKa3aTeJisiM MpHUBEICHBI B Ta0m. 1.
TumoBble pacrpesieneHus IMoka3areyed oTpaxe-
HeI Ha puc. 1. CymMmmMapHbIe TPOGWIH 10 TPYTIIaM
MoKa3aTeJied TpeACcTaBIeHbI B Ta0. 2 U puc. 2.

Taonuna 1. lIpoduiu rpynn no (pMHAHCOBBIM NOKA3aTeIAM 0 JaHHbIM 3a 2017-2020 rr.
Table 1. Group profiles by financial performance for 2017-2020

I'pynna noxaszameneii Tokazamens Poor Ilp Odgﬁg\/\f@y nnrp ed_ir_}; Z;Téuu Star
1. Pa3mep npennpusitus Boip 2 1 L5 L
) AxT -1 0 15 1
2. Poct npeanpusitus TpB 0 0 0.5 0
’ TopA 0 0 -0,5 0
3. YCTOMYNBOCTH U TUKBUIHOCTh ACK 0 0 0 0

) KTJI 05 -1 -1 0,5
Prp -1 -1 1 2

4. PenTabenpHOCTb Pa 05 05 1 15
Cymma npodureit —4 -3.5 3 6

Ipumeyanue. Paccunrano Ha ocHoBe naHusix CITAPK.
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Puc. 1. [Juacpammol pazmaxa omoenvuvlx nokazamenetl no epynnam npeonpusimull nuesoli NPOMblUIeHHOCMU
(30ech u danee. nuHUsL — MeOUAHA, NPAMOY201bHUK — 25—T15 % Keapmanvublll pazmax, ycol — MUHUMAbHOE
U Makcumanvbroe 3uavenue unu 1,5 unmepxeapmuavHulii pazmax) (paccuumano va ocnoge oannwvix CITAPK)

Fig. 1. Boxplots of indicators by groups of food industry enterprises (hereinafter: line — median,

rectangle — 25-75% quarterly range, whiskers — minimum and maximum values or 1.5 interquartile range)
(calculated based on SPARK data)
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Ta6nuna 2. CymmapHbie Npou/In Py NpeINpuATHii MMIEBOH MPOMBIIIJIEHHOCTH
N0 rpynnaM nokasareJei

Table 2. Summary profiles of groups of food industry enterprises by groups of indicators

I'pynnuvl noxkazamenei Ipynnuvl npeonpusmuil
Obosnavenue Haseanue epynnei Poor Growth | Traffic Star
Pazmep 1. Pasmep npeanpusitus -3 -1 3 2
Poct 2. Poct nmpennpusartus 0 0 -1 0
Yull 3. YCTOWYMBOCTE M JIMKBUIHOCTH 0.5 -1 -1 0.5
Pent 4. PenTabenbHOCTh -15 -15 2 35
Cymma npoduiieit —4 -35 3 6

prweuaﬁue. Paccunrano aBTOpaMU Ha OCHOBE JaHHBIX MPEABIAYIIUX PpaCYECTOB.

4
3
2
1
0
-1
-2
-3
-4
Pazmep npegnpusTas Poct npeaupsurus
=fl— Poor =@== Growth

VYCTOMYHBOCTE H PerTabensHOCTH
JTHKBHIHOCTH
=& = Traffic =i Star

Puc. 2. Cymmapnsie npoghunu epynn npeonpusmuii NUesoll NPOMbIULIEHHOCMU NO 2PYANAM NOKA3amesetl
(paccuumano Ha 0CHO8e OAHHBIX NPEOLIOYWUX PACUEen08)

Fig. 2. Summary profiles of groups of food industry enterprises by groups of indicators
(calculated based on previous calculations)

Copmynupyem pesyrvmamuvl npoGeOEHHbIX
pacuemos.

Jlupepamut Mo CyMMapHOMY TPOMUITIO SIBIIS-
eTcs rpymma Star, 3a Hell cnenyet rpynmna Traffic.
JIBe ocTaBUIMXCSI TPYMITBl CHIIBHO OTCTAIOT OT JIU-
JIepoB. DTO O3HAYAET, YTO CHIIHHBIX M3MEHEHHH
B THUIIEBOM MPOMBINIIEHHOCTH 3a mepuoa 2017—
2020 rr. He npouzonuio. [Ipeanpusrus, KoTopbie
muaupoBai 1o Tpaduky B 2017 1. (rpymms! Traffic
u Star), JEeMOHCTPUPYIOT JTyHILHI CyMMapHBIH IIpo-
¢ws 3a Bech BpemeHHoi mepuoy 2017-2020 rr.
1o (PMHAHCOBBIM MOKa3aTesisiM. OHM ABJISIOTCS ca-
MBIMU KPYITHBIMH T10 BEJINYHHE BBIPYYKH M aKTH-
BOB, a TAKXKE CAaMBbIMH PEHTa0EIbHBIMU.

[Ipeanpusitust ¢ HU3KUM TpaUKOM Ha Ha4a-
mo niepuona (Poor m Growth) ocratorcs ayrcaii-
JiepamMu 1o cyMMapHOMY Npoduino (UHAHCOBBIX
nokasareneil. [Ipuuem Gonee BbICOKMIT pOCT Tpa-
¢uka He momoraer rpynne Growth. Ona He3Ha-
YUTENBbHO omepekaer rpymmy Poor mo cymmap-
HOMY Tpa)MKy W CHJIBHO OTCTaeT OT JHIUPYIO-
MIUX TPYIII.

Takum o0pa3oMm, B NHUIIEBOH NPOMBIILICH-
HOCTH BeJIMYMHA TpaduKa Ha HaYallo Teproja BO
MHOTOM oIpenenseT (PUHAHCOBBIM ycrex Npej-
npustuii B 2017-2020 rr. Poct Tpadumka naer
CYLIECTBEHHbIEC JONOJIHUTENBHBIE TPEUMYILECTBA
TOJIBKO TPYTIIE TPEATIPUATHH ¢ BHICOKUM HaYallb-
HBIM TpaQUKOM.

3.2. Kpynnvle mopzosvie cemu u Hcuauuy-
HO-cmpoumenvHble Komnanuu. TUNOBBIE pac-
npejieNieHns MoKa3arTesiell TOProBeIX ceTel oTpa-
»keHbl Ha puc. 3. [Ipodwim rpynn TOproseix ce-
Tell mpuBeaeHs! B Ta0mI. 3.

3/1ech ecTh CXOICTBA M PA3IIUYUS 110 CpaBHE-
HUIO C MPOQWISIMHU NPEeIIPUSTHHA THUILEBOH MPO-
MBILIUIEHHOCTH. CX0/ICTBa HAOIIOAAI0TCS IO CyM-
MapHOMY TpoQWIo, T/ IUIUpyeT Star, 3aTeM
cnenyrot Traffic u Growth, a Taxxe mo nokasare-
nsiM peHtabensHocTH (uaepsl — Star u Traffic).
Paznuuust BeISBIIEHBI 10 pa3smepy npennpustus (y
TOPTOBBIX ceTell nuaupyer rpymma Star, a y 1u-
1IeBOH MpoMbIIeHHOCTH — rpymma Traffic).
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Puc. 3. [Juazpammol pasmaxa omoenvHwix nokasameneti no epynnam mopaosvix cemeti
(paccuumano ua ocrose daunvix CIIAPK)

Fig. 3. Boxplots of indicators by groups of trading firms (calculated based on SPARK data)

Tao6numa 3. [lpoduau rpynn TOpPropuix cereit mo AaHHbIM 3a 2017-2020 rr.
Table 3. Profiles of groups of trading firms according to data for 2017-2020

Tpymna nowasameci Horasames | — 55— e Tar

1.Pa3zmep npeanpustust Beip = . . :
' AxT —2 0 1 2
2. Poct npeanpusitus TapB = : 2 ;
' TopA 0 0 0 0
3. YCTOMYUBOCTD U IMKBUHOCTh AcK : = : E
' KTJI 2 0 0 -1
Pmp 0 0 1 2

4. PenTabensHOCTH Pa 0 0,5 1 2
Cymma nipodureit -2 -1,5 4,5 8

Ipumeuanue. Paccuntano Ha ocHoBe nanHbIX CITAPK.

OO6mmii BEIBOJ TakO#M ke, KaK y MHUIICBOM
MPOMBIIITICHHOCTH. Bennunna tpaduka Ha Hava-
JI0 TIeproJa BO MHOTOM onpenensieT (MHaHCOBBIN
ycriex ToproBeix cereil B 2017-2020 rr. Pocrt Tpa-
(uKa naeT CylecTBEHHbIE JIOTOJIHUTEIbHBIE ITpe-
MMYIIECTBA TOJBKO TpYIIE MPEANPHUITHH C BbI-
COKHM Ha4daJIbHBIM Tpaukom.

TunoBele pacnpeneneHns Noka3aTenei Ku-
JIMITHO-CTPOUTENBHBIX KOMIIAHUN OTpa)KeHbI Ha
puc. 4. Ilpodpumu rpynn JKCK npuseneHsl B
Tabu. 4.

371ech TaKXe BBISBJICHBI CXOJICTBA U CYILECT-
BEHHBIE PA3IMYMs 110 CPAaBHEHHIO C MPEIBIAYIIH-
MU TIPOAHATU3UPOBAHHBIMU OTpacisiMu. Jlmaepom
M0 CyMMapHOMY TPOQIITIO TaKKe SBISIETCS TPYII-

na Star, oTHaKO Ha BTOpoM Mecte Tpynmna Growth,
a rpynma Traffic B ayrcaiinepax. Ilo pasmepy
npennpuatus auaupyet rpynna Traffic, kak u 'y
MUILEBON MpoMbIIIIeHHOCTH. OJJHAKO M0 peHTa-
oempHOCTH Tpynma Traffic sBisercs ayrcaiine-
poM. Jlumepom mno peHTaOENbHOCTH, KaKk U Y
NpeIBIYIINX 0Tpaciel, sBIsieTcs rpymnmna Star.
Takum 00pa3oM, BBICOKasi IOCEIIAEMOCTb
(Tpadmk) BEeOCAHTOB  KWIMIIHO-CTPOUTEIBHBIX
KOMITaHWH Ha HAYaJbHBIA MOMEHT BpPEMEHH He
rapaHTupyer ycrnexa B Oyaymewm. [Ipeumymiectsa,
COTJIACHO BBINOJHEHHBIM pacueraM, I[0Iy4aioT
KOMITaHUU ¢ pacTymuM Tpaduxom. VIMeHHO 3Th
KOMITAaHWU XapaKTepH3yIOTCs 0Ooliee BBICOKUMU
PEHTA0EIBPHOCTHIO M CyMMapHBIM HPO(HIEM.
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BrIpy4ka, MIpa. p.

AKTHBBI, MJIpJ. P.

Poor Growth  Traffic Star

Ysncrad peATaleIbHOCTE OpoIak, %

Poor Growth  Traffic Star

Yucras peETaleLHOCTE AKTHBOR, %

60 =

15

Poor  Growth Traffic Star

Poor  Growth

Traffic Star

Puc. 4. /luacpammer pazmaxa omoenvHuix nokasameneti no epynnam KCK
(paccuumano na ocnose dannvix CIIAPK)

Fig. 4. Boxplots of indicators by groups of housing construction companies (calculated based on SPARK data)

Tao6nuna 4. [Ipodpuan rpynn ;KMIUIIHO-CTPOUTEIbLHBIX KOMIAHM M0 JaHHBIM 32 2017-2020 rr.

Table 4. Profiles of groups of housing construction companies according to data for 2017-2020

. Ilpogunu epynn npednpusamuii
T'pynna noxazameneii Tokazamens Boor P quro W‘[Iily P Tl; affic Star
1. Pa3zmep nmpennpusitust Boip 1 =05 0 0
) AxT -0,5 -1 1 0
2. Poct npennpusitus TipB 0 0 0 0
' TopA 0 1 0 0
3. YCcTOHYUBOCTD U JIMKBUJIHOCTD ACK 0.5 0 0 1
) KTJI 0 -1 0 0
Pmp 0 0 -1 0,5
4. PeHTabCembHOCTH Pa 0 1 ) 1
Cymma nipoduieit -1 -0,5 -1 2,5

Ilpumeuanue. Paccunurano aBropamu Ha ocHoBe 1aHHBIX CITAPK.

4. uckycensd. Hame wuccrnenoBanue mon-
TBEPAWIO BIMSHHUE LU(PPOBBIX KOMMYHHUKAIHUN C
KJIMEHTaMH Ha (DUHAHCOBBIE ITOKa3aTeIH (HUPMBL.
YcTaHOBIEHO, YTO TPYMITBI (GUPM C BBICOKOH I10-
CEIaeMOCThI0 (TpahMKOM) caiiTa XapaKTepPHU3yIOT-
cs1 OOJBILIMM Pa3MEPOM BBIPYYKU M aKTUBOB. DTOT
BBIBOJI, MTOJYYCHHBIH HAMH C MOMOIIBIO JIHCIIEP-
CHOHHOTO aHallM3a, coryacyercst ¢ padotoi [10],
I7Ie B3aMMOCBSI3b MEXAY TpadUKOM HHTEPHET-
caifToB 1 pazmepoM GupM ObLIa TOATBEPKACHA C
MIOMOIIBI0 PErPecCHOHHOT0 aHanu3a. B aByx u3
TPEX HCCIEeIyeMBIX OTPACIAX MBI OOHAPYKHIIH,
YTO Tpynnsl GUPM C BBICOKUM TPa(hUKOM UMEIOT
0ojiee BBICOKHE TIOKa3aTed PEHTA0EeIbHOCTH
NpOJaX U PEeHTa0ENbHOCTH aKTUBOB. DTOT BBIBOJ
cornacyercs ¢ padoramu [7-9; 20]. Hanportus, B
CJIydae KUJIUIIHOTO CTPOUTENHCTBA MIPEATIPUSITHS

C BBICOKUM Tpa)MKOM MOTYT OKa3aThCs ayTcaii-
JepaMH 10 PEHTa0eNbHOCTH. OJTOT pE3yJNbTar,
BEPOSITHO, OOYCIIOBIICH CIIEU(HUKON AaHHOH OT-
paciy — IpPeAsoKEHUE JOPOTrOCTOSIIUX TOBAPOB
JUTSL HACEJIEHUSI — U COOTBETCTBYET BBIBOJIAM, I1O-
JTy4eHHBIM B pabote [21].

B 10 e BpeMs paznuyusi MeXay rpynnamu
¢bup™m 10 IpyriM (PHHAHCOBBIM MTOKA3aTENsIM (POCT
BBIPDYYKH U aKTHBOB, YCTOMYHMBOCTb U JIUKBH-
HOCTh) OKa3aJHch MeHee BhIpakeHbl. [lo cyrtw,
3/1eCh MBI MOKEM TOBOPUTH 00 OTCYTCTBHUH CYyIIIe-
CTBEHHBIX Pa3JIMuuii, Korna npouiau rpynn Gupm
MPAaKTHYECKH COBIAAAOT. YUEHbIE OTMEYAIOT Cepb-
€3HbIC TPYJAHOCTH B MOJICTTMPOBAHHH BIUSIHUSI (haK-
TOpPOB Ha IOKa3aTesu pocTa. B wacTHOCTH, cTOXA-
CTUYECKasi TEOPHs OOBSICHSAET POCT MPOAAX HUPM
CITy4aiHBIMH (haKTOpPaMH, BO3JIEHCTBHE KOTOPHIX
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HEBO3MOXXKHO cmogenupoBats [28]. IIpobiema
BiustHUS CRM (M unpoBBIX KOMMYHHKAIMN) Ha
pocT pupm TpeOyeT TaTbHEHUIIINX UCCIICIOBAHUT.

IlomydeHHple HaMHU pe3yNbTaThl YACTUIHO
noATBepkaaroT runoredy Ne 1: mudpoBbie KOM-
MYHMKallMM C KJIMEHTaMM OKa3blBaeT BIMSHUE HA
pasMep U peHTabeTbHOCTh MpeanpusThid. [ umo-
Te3a Ne 2 moaTBepKaaeTcs, MOCKOIbKY HaMu ObI-
JI1 BBIABJIEHBI CYIECTBEHHBIE pa3lIUyus B MpO-
(WITSIX TPYIIT IPEANpPUATHI Pa3HBIX OTpaciei.

bonee Toro, B OTIIMYMKA OT PACCMOTPEHHBIX
UCCIIEIOBAHUN POCCHUICKHX M 3apyOekHBIX yde-
HBIX Halia paboTa MpeasiaraeT OLEHKY BIMSHUS
CRM He TONBKO Ha OT/ENbHBIC (PHHAHCOBBIC TT0-
Ka3arend, HO U Ha (JMHAHCOBOE COCTOsIHHE (Up-
MBI B LIEJIOM Y€pe3 pacueT CyMMapHOTo MpoQuis
0 rpynnam npeanpusatuil. Takoil moaxo. mo3Bo-
JSIeT TPEIJIOKHUTH CTPATErMu Pa3BUTHS LUQPO-
BBIX KOMMYHHKAIMI C KIMEHTaMH, KOTOPBIE CITO-
COOCTBYIOT YJIYUIIEHHIO HE TOJBKO OTAENbHBIX
(hMHAHCOBBIX IMOKa3aTele, HO W (UHAHCOBOTO
COCTOSIHUS (PUPMBI B LIETTOM.

5. BeiBoabl. MBI YCTaHOBHIIM 3HAUUMBIE Pa3-
nuMs B (PMHAHCOBBIX [IOKA3aTEISIX MPEANPUsITHI,
CTPYNIHPOBaHHBIX B kKoopauHatax Tpaduk — Poct
Tpaduka. s Bcex Tpex HUCCIELyeMbIX OTpaciei
CWJIBHBIE pa3Nnuust HaOIIOAA0TCS IO peHTa0eb-
HOCTH U pa3Mmepy npeanpuatuid. CTaTUCTUUECKU
MEHee BBIPAXEHbI PA3NWYMA 10 TEeMIaM pocTa
nokazarened u Mo (UHAHCOBOH YCTOWYMBOCTH,
XOTsl BU3YaJIbHO OHH IPEACTABISIIOTCS YKOHOMHU-
YECKH 3HAYUMBIMH.

CpaBHHUBasi cymMMapHble NPOQWIH TPy
NpeInpUATUi, Mbl OOHApPY>KMBAaEM CYIIECTBEH-
HbIe MPEeHMYyIIECTBa I'pynmbl Star mo (UHAHCO-
BBIM IIOKa3aTessiM JUJIS BCEX TPEX HCCIEeNYEeMBIX
oTpaciieil. MeHemxepaM MpeanpUsITUN-TUAECPOB
o Tpaduky BeOCAWTOB HEJIb3s OCTAHABIUBATHCS
Ha JOCTHUTHYTOM, a HEOOXOAUMO MpHIIarath yCH-
TSl M0 JAJIbHEWIIeMy pPa3BUTHIO BeOCaHTOB U
JOCTIPKEHHIO BBICOKHMX TEMIIOB pocTa Tpaduka
(cTparerust onepexaroLIero pa3BUTHS HU(PPOBBIX
KOMMYHHKAaIlM{d ¢ KineHTamu). IMeHHO B 3TOM
Cllyd4ae OHM MOJy4YaT MPEUMYILECTBa Nepes KOH-
KypeHTaMH 10 (PMHAHCOBBIM MOKAa3aTENSIM.

JanpHedmmii aHanu3 BBIBUJ CYLIECTBEH-
HBIE Pa3iIuuus MEXIY MPOQUISIMH MPEATIPUSITHN

pasHbIx oTpacieil. COOTBETCTBEHHO, PEKOMEHa-
UM MEHeJKepaM MO0 Pa3BUTUIO IH(POBBIX KOM-
MYHUKAIM ¢ KIMEHTaMHd OYyAyT pa3nuvarhCs B
3aBUCHUMOCTH OT OTPACIIU SKOHOMHKH.

B mumeBoil MpOMBIIICHHOCTH U TOPTOBBIX
CeTsIX BBICOKMI TpaduK Ha Hayajo Iepruoja rapa-
THPOBAJI XOpoLINe 3HaueHUs] (PMHAHCOBBIX IOKa-
3arenell B TedeHue Bcero mepuoma 2017-2020 rr.
Bonee Toro, poct Tpaduka mpu ero HU3KOM Havallb-
HoM 3HaueHwnn (Tpymmna Growth, crparerus moro-
HSIOIIETro Pa3BUTUA) HE NPUBOIUT K YIIyUIICHUIO
(PMHAHCOBBIX MOKa3aTeJeH B 3TUX OTPACIISIX.

Hanporus, B crpoutensctse rpynmna Growth
3aHUMAaeT BTOPOE MECTO II0 CyMMapHOMY Tpadu-
Ky W 10 peHTabensHOCTH. IMEHHO Ha pocTte Tpa-
¢uKa HeoOXOAMMO KOHIIGHTPUPOBATH BHUMAaHHE
MEHEKEpaM CTPOUTEIbHBIX KoMIaHuil. Brico-
Kast mocenaeMocTh (Tpaduk) BeOCAHTOB KITUIII-
HO-CTPOMTEJIbHBIX KOMIIAHUM Ha HAa4aJIbHBIA MO-
MEHT BpEeMEHH HE TapaHTHpyeT yciexa B Oymy-
mem. ['pymma Traffic coxpanseT nmpemmyrnecTBa
Mo pa3Mepam, HO SABJSIETCA ayTcaiiepoM Mo peH-
TabenpbHOCTH. (DTOT (PEHOMEH MOXKET OBITh 00Y-
CIIOBJICH CHEUU(PHUKON >KWIHIIHOTO CTPOUTENb-
CTBa, MPEUIATaIOIIEro JOPOTOCTOSIHE TOBAPHL.
Bbicokre 00BEMBI MPOAaX TaKMX TOBAPOB BO3-
MOJKHBI TOJBKO IIPH HU3KOM YPOBHE II€H U HHU3-
Koit perrabensroctu [10].)

Orpannuenue HacTosEeH pabOThl COCTOHT B
TOM, YTO MBI PacCMaTpHBacM IUPPOBBIE KOMMY-
HUKAallMM C KJIMEHTaMH TOJIBKO 4Yepe3 MHTEpPHET-
CaiiThl peAnpusATruil. B nanpHeldmmMx uccienoBa-
HUSX MBI IUTAHUPYEM HCCIIEA0BaTh HU(QPOBBIE
KOMMYHHKALIUU Yepe3 aKKayHThl MPEANPHUSITUN B
COLMANIBHBIX CETSX, B YaCTHOCTH, Y€pe3 COLH-
anbHylo ceTh BKoHTakTe.

Takum 00pa3oMm, B HACTOSILEM HCCIIEHOBa-
HUM ObljIa MpeIoKeHa U anpoOupoBaHa METOAH-
Ka BBISIBIICHHS pa3iniuid 1o (pUHAHCOBBIM MOKa-
3aTeNsiM MEX]ly TPyINIaMy TNpeanpusiThid, chop-
MHUPOBAaHHBIMH [0 HMHTEHCUBHOCTH LH(PPOBBIX
KOMMYHHMKaLuil ¢ knuentamu. Ha ocHoBe pacue-
TOB OBUIH TIOJTyYeHBI MPOGWIN TPYIIT TPEATIPHSI-
THUH 10 IUPOKOMY CIEKTPY (HUHAHCOBBIX MTOKa3a-
TeJIel U MPeUIOKEHbI IPAKTUIECKUe PeKOMEHa-
MUK TI0 Pa3BUTHIO IMU(PPOBBIX KOMMYHHUKAIMH C
KJIMEHTaMH B Pa3pe3e UCCIIEAYEMBIX OTPacei.
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